KPMG

cutting through complexity INVITATION

KPMG International

Complimentary First Sale for Export
Principle Training Seminar

KPMG is offering a complimentary First Sale for Export Principle training Dat
ate

seminar for importers, exporters, factories, vendors, and buying agents. January 27, 2016
KPMG will be offering these sessions in English (morning session) and Location
Mandarin (afternoon session). When registering please choose which KPMG
session you would like to attend. You can attend both sessions if 8th Floor, Prince’s
desired. Building
10 Chater Road
Central, Hong Kong
Date January 27, 2016

Time
8:30 a.m.-5:30 p.m.
Location KPMG
8th Floor, Prince’s Building
10 Chater Road
Central, Hong Kong

RSVP

Summary KPMG International cordially invites you to join us on
Wednesday, January 27, 2016, for a complimentary
training seminar and networking event focused on the First
Sale for Export Principle as it relates to shipments entered
into the commerce of the United States. KPMG will also
address vendor issues/concerns, best practices, and
benefits as they relate to the First Sale for Export Principle.

Many U.S. companies are utilizing this planning strategy,
but the rules and interpretations are not always easy to
navigate. The training will examine how to establish the
appropriate documentation and facts to satisfy a First Sale
for Export declaration and explain practices that leading
companies apply daily.

Training session participants that are currently enrolled in
or are interested in becoming part of a U.S. buyer's First
Sale for Export program can also attend a tutorial for
KPMG'’s LINK Portal. KPMG’s LINK Portal is an exciting
and new online system that KPMG utilizes to collect First
Sale information on behalf of U.S. buyers.

This seminar is applicable to both importers and exporters
of products to the United States as well as factories,
vendors and buying agents. In addition, the session will
also provide a unique opportunity for participants to
network with representatives from a range of companies
with trade operations encompassing the United States and
Asia.


mailto:klnelson@kpmg.com?subject=Complimentary First Sale for Export Principle Training Seminar

Agenda Morning (English):
8:30 a.m.—9:00 a.m.
9:00 a.m.—9:45 a.m.

9:45 a.m.—10:30 a.m.

10:30 a.m.—10:45 a.m.
10:45 a.m.—11:30 p.m.
11:30 a.m.—12:15 p.m.
12:15 p.m. - 1:15 p.m.

12:15 p.m.- 2:00 p.m.

Afternoon (Mandarin):

12:15 p.m.—2:00 p.m.

2:00 p.m.—2:30 p.m.

2:30 p.m.—3:00 p.m.

3:00 p.m.—3:30 p.m.
3:30 p.m.—4:00 p.m.
4:00 p.m.—4:15 p.m.

4:15 p.m.=5:30 p.m.

Registration/coffee

The First Sale for Export Principle
Basic First Sale
Requirements/Participation
Benefits

Coffee Break

Potential First Sale Structures
Testing First Sale Transactions

First Sale LINK Portal Tutorial

Networking Lunch

Networking Lunch and Afternoon
Session Registration

The First Sale for Export Principle

Basic First Sale
Requirements/Participation
Benefits

Potential First Sale Structures
Testing First Sale Transactions
Coffee Break

First Sale LINK Portal Tutorial

Instructors This training will be led by senior professionals with
extensive First Sale experience from the Trade & Customs
practices of KPMG International’s U.S. and Hong Kong

member firms.
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Privacy | Legal

You have received this message from KPMG International. If you wish to unsubscribe from
Complimentary First Sale for Export Principle Training Seminar, please click here. If you
wish to unsubscribe from all KPMG communications, please click here.

KPMG International, Suite 200, 1305 Walt Whitman Road, Melville, NY 11747-4302

© 2015 KPMG International Cooperative (“‘KPMG International”), a Swiss entity. Member
firms of the KPMG network of independent firms are affiliated with KPMG International.
KPMG International provides no client services. No member firm has any authority to
obligate or bind KPMG International or any other member firm vis-a-vis third parties, nor
does KPMG International have any such authority to obligate or bind any member firm. All
rights reserved. NDPPS 517290

The KPMG name, logo and “cutting through complexity” are registered trademarks or
trademarks of KPMG International.





