
 Free Trade Done Differently 
This presentation will take a look at different trade agreements across three different regions (EU, US 
and Asia) and review the key differences covering aspects like interpreting rules of origin, 
documentation and other general provisions.  It will also touch on the topical issues surrounding TPP, 
TPIP and RCEP. 
 
Development in US and EU Sanctions 
The session will review the latest developments relating to the economic sanctions and embargo policies 
of the European Union, including the sanctions regimes against Russia and Iran and tougher 
enforcement by certain EU Member States’ authorities.  In this rapidly evolving field driven by the latest 
geopolitical developments, it is key for companies to stay informed and remain compliant.  Accordingly, 
the session will also focus on strategies and challenges often facing companies striving to comply with 
EU sanctions. 
 
The Customs Impact of BEPS 
All trade professionals will have to deal with an accounting matter at some point in their career.  
Accounting issues can arise in a number of trade areas whether it be reviewing a chart of accounts and 
trial balance for a customs audit, identifying contingent liabilities that must be accrued or assessing the 
right profit amount for a related party analysis.  This course will strive to educate trade professionals on 
accounting basics as it relates to trade. 
 
Understanding the EU Good Faith Defense Program 
 EU Importers have to deal with cases where they may have unintentionally infringed Customs law. As a 
result of a verification carried out by the competent customs authorities, additional import duties may 
be due, for example because the goods were misclassified at the time of import, or because the goods 
did not have the preferential origin stated at the time of import. However, despite the infringement of 
EU customs law, import duties may not have to be paid if the EU good faith defense can be successfully 
invoked. The session will therefore explore the conditions which need to be met in order to benefit from 
this EU defense. 
 
 
Using Data Analytics to Drive Value 
Most companies do not have visibility of the amount of duty they pay and are not using data analysis 
sufficiently as an integral part of trade management. Organizations are amassing unprecedented 
amounts of information that can be used to generate richer, more meaningful insights and results. Our 
session will explore how trade data analytic capabilities can be a powerful tool for management of trade 
compliance, offering increased trade visibility, risk management and supply chain optimization. 
 
Wassenaar Changes to Encryption and Cyber Security 
The Wassenaar Arrangement is a multilateral export control regime ensuring effective export controls in 
order to prevent destabilizing accumulations of conventional weapons and dual-use goods and 
technology. Information security equipment, software and information are an important subset of the 
yearly updated control list. During this presentation, the speaker will highlight the recent Wassenaar 
revisions of the encryption controls on cryptographic information security, non-cryptographic 
information security and products defeating, weakening or bypassing information security. He will 
illustrate the changes and challenges predominantly from a licensing and regulatory perspective. 
 
 



 
 
Developing an Internal Compliance Program 
This session will show the trade compliance ICP framework that Nokia uses today and detail several of 
its elements. It will also recount how this framework was developed. Compliance practitioners will be 
able to take the framework (or parts of it) and adapt it to their own environments. The presenter will 
share specific tips and practices, as well as his view on how compliance management can be approached 
for the best effect 
 
Understanding Vat/Tax Compliance 
 Christina Rinne and Darrel Pearson, customs, commodity and value added tax law experts, will provide 
an overview of transfer pricing and customs valuation/value added taxes for multinationals doing 
business across the Atlantic, followed by key topics relating to intercompany pricing, and best practices 
for VAT/Customs Valuation compliance relating to transfer pricing. Participants will obtain a general 
understanding of the interplay between transfer pricing and customs/VAT considerations as well as key 
issues currently under scrutiny by Customs Authorities 
 
Broker Roles and Responsibilities 
This session will review the common functions and responsibilities of a customs broker. This includes the 
broker’s roles and responsibilities regarding understanding the importers business, facilitating some 
communication between the importer and the Customs authorities, and, most importantly, following 
the importer’s instructions in submitting declarations. We will also discuss where the broker’s 
responsibilities and end the importer takes control, such as appraising brokers of new business models, 
managing their broker standard operating procedures, and owning their own compliance program. 
 
US Exports for European Companies 
The session will cover what European-based companies must do in order to ensure compliance with 
local country export regulations as well as U.S. re-export regulations, which are extra-territorial.  We will 
discuss basic export controls and expand the scope of controls outward into areas such as looking 
“outside the box” at the control environments within your company’s supply chain, such as indirect 
sales channels and suppliers. 
 
 
Implementation of the New Union Customs Code 
On May 1, 2016, the new European Union Customs law will be fully applicable throughout the entire 
Union. It constitutes a new era of customs law as it introduces the concept of a full electronic 
environment. However, until this goal is reached in practice, many obstacles have yet to be overcome. In 
the meantime, economic operators will befriend themselves with considerable changes regarding 
customs valuation, warehousing, temporary storage and the importance of AEO status. This session will 
cover the most fundamental changes of the UCC and the most virulent effects of UCC’s Implementing 
acts. 
 
 
The Customs Impact of BEPS 
As countries begin to implement recommendations from the Organization of Economic Co-operation 
(OECD) base erosion and profit shifting (BEPS) project, multinational companies should anticipate 
changes in information reporting and prepare for the repercussions of those changes throughout their 
organizations. Demand for greater transparency and reporting can be expected to have effects reaching 



far beyond  the immediate operational and tax considerations, including a company’s trade and customs 
policies, procedures and compliance. Customs authorities will have immediate access to detailed 
financial information which before was only reviewed during audits and investigations. This session will 
provide an overview of how BEPS requirements may impact Customs risk and how Trade professionals 
can prepare for these changes. 
 
Global Duty Saving Strategies 
This presentation takes a strategic view of global duty saving initiatives.  
There are numerous ways to save duties.  Customs valuation is one, but customs classification, AEO 
programs and various green line systems are others.  The world of preferential rules of origin to take 
advantage of lower FTA duty rates is another strategy.  At the high level, supporting WTO tariff cutting 
initiatives is another means of lowering duty costs.  Other more unusual strategies are to watch for 
trade disputes or expansions of customs unions (e.g., a process some companies used each time the EU 
has added more countries), and then to lobby for your product to be used as a tariff reduction as part of 
trade compensation negotiations. Finally, many countries have duty exemption programs, allowing 
temporary derogations from normal tariff levels.  
All of these strategies will be examined, and recommendations will be made of the best corporate 
strategies to take advantage of them. 
 
 
The Evolution of the Trade Function 
Compliance is one of the eldest professions on the globe, however 30 years we wrote notes, we used 
type writers and mail. In case of emergency we used expedited mail. No computers, www or global on-
line communications. Especially in the last decennia we see a boost on the development of methods of 
communications. Compliance Management has developed parallel on the technical developments. 
Compliance Management of today asked for a complete different technique of all the physical controls 
of 30 years ago. 
 
 
BUILDING A SUCCESSFUL FCPA PROGRAM 
A leading issue in international trade compliance is the Foreign Corrupt Practices Act (“FCPA”) and 
related anti-corruption legislation in various countries. Through an exploration of recent cases and 
changes in enforcement priorities, an expert in the field will prepare you to reduce the risk of claims, 
prosecutions, and negative publicity. This session will help you determine how to build a successful anti-
corruption policy for your organization. 
 
 
End Use/End-User screening 
Determination of end-use is critical in cases where an item that is exported could be used for both 
military and civilian purposes (dual use). During this session, we will discuss pitfalls and best practices 
regarding end-use and end-user screening, including how automation can help.   
 
 
EXPORT CONTROL - VOLUNTARY SELF DISCLOSURES IN THE EUROPEAN UNION: WHAT - WHY & HOW? 
In the United States, Voluntary Self Disclosure (VSD) is an established procedure - indeed, it is 
acknowledged as critical to the relationship between the corporate sector and the regulatory agencies. 
However, its how’s and why’s are markedly different in the European Union: best practice in the EU is 
only now starting to emerge. Safe to say, however, the approach taken to VSD varies markedly between 



different EU Member State regulatory authorities – posing considerable challenges for companies with 
operations in Europe.Drawing on examples from key EU jurisdictions, the speakers will explain key steps 
of the process, highlight various approaches to disclosing in Europe, the circumstances in which caution 
is best advised, and how regulatory authorities are most likely to respond - a must-attend session for 
any company dealing with export control issues in the EU. 
 
 
 
 
 
 


